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Congresswoman Grace Meng

A

s a member of the House Small Business Committee and the daughter
of New York City small business owners,
I believe that we must do all we can to
support small businesses like those in the
Diamond District. That’s why I’ve been
proud to champion numerous initiatives
that benefit small business owners during
my first two-and-a half years in Congress.
One piece of legislation that I was pleased
to help spearhead was America’s Small
Business Tax Relief Act of 2015 which
would permanently allow small businesses
to expense up to $500,000 in new equipment, software and property. The measure
passed the House in February and I was
one of only 33 Democrats to support it. I
now call on the Senate to approve it as well.
America’s Small Business Tax Relief
Act grew out of a very similar bill I introduced last year called the Tax Equality for
Entrepreneurs Act that aimed to restore
tax breaks for property improvements
including upgrades to retail spaces. I’m
glad that my bill helped lead the way for
this new legislation and I’m proud to have

Congresswoman Grace Meng

voted for it.
Expanding the small business expensing limits is critical for small businesses
because it permits entrepreneurs to immediately write off their capital investments
rather than deduct expenses over time.
This greatly reduces uncertainty for small
businesses and it provides small business
owners with the stability they need to
properly plan for the future.

When small businesses owners are more
certain about their tax planning, they are
more likely to invest in and expand their
companies, and that increased growth
translates into more jobs and greater economic activity.
According to a study released by National Federation of Independent Business
(NFIB), making the increased expensing
levels permanent would provide up to
197,000 new jobs and $18.6 billion in
higher economic productivity.
It is something that is critical to keeping our economy on its delicate road to
recovery and ensuring that our economy
continues to move in the right direction.
With the prosperity of New York City and
the country so closely tied to the success of
small businesses, it is vital that government
be a strong partner in helping entrepreneurs make their businesses successful.
I plan to continue to make small businesses a top priority in Congress and I
look forward to working with you all to
help small businesses grow and thrive for
many decades to come.

The Origin of Mother’s Day

M

other’s day is one of the holidays
when jewelers are assured of sales,
as such the Diamond District Community should know how this holiday came
into being.
Mother’s Day is a modern celebration
begun in the United States to honor one’s
mother, motherhood in general, maternal
feelings, and the important position of
mothers in society. Most nations in the
world celebrate Mother’s Day usually in
March or May. Mother’s Day is comparable to the celebration of Father’s Day.
Mother’s Day began to be noted in the
early twentieth century. Similar celebrations of mothers have occurred, such as

the Greek cult of Cebele, the Roman festival of Hilaria, or the Christian Mothering
Sunday. Mother’s Day incorporated these
older traditions into its celebrations.
The modern American holiday of
Mother’s Day was first celebrated in 1908
when Anna Jarvis made a memorial for
her mother in Grafton, West Virginia.
Anna Jarvis campaigned to make
Mother’s Day a recognized holiday. The
campaign started in 1905 when Anna’s
mother died. Anna’s campaign was
started to commemorate her mother
by honoring her on one day of the year.
Anna’s theme was that the nation should
honor the “person who has done more for

you than anyone in the world.”
Largely due to Anna’s campaign several states recognized “Mother’s Day.” In
1910 West Virginia, Anna’s home state,
declared Mother’s Day a state holiday.
In 1910 Woodrow Wilson signed a proclamation creating Mother’s Day on the
second Sunday in May. Thus a national
holiday to honor mothers was instituted.
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Legislative Update

SEC’s Issues New JOBS Act Rules
That Will Help Small Firms Raise
Capital
The Securities and Exchange Commission (SEC) finalized its rules concerning the issuing
of public offerings by small businesses seeking to raise capital from the public. Access
to capital is a longstanding complaint heard throughout the small business community.
Regulation A, now in effect, will increase the amount small companies can raise from
$5 million to $50 million per year. The new regulations also streamline the process to
make it easier for small businesses. Regulation A provides companies with an easier way
to raise capital through small public offerings. The businesses must provide potential
investors with disclosures about the company and the securities being offered. In 2012
Congress included raising the cap on Regulation A offerings as a provision of the Jumpstart Our Business Startups (JOBS) Act. The SEC did not finalize the rules until now.
Previous to these changes businesses had to register in every state where they could
potentially raise capital. Under current Regulation A rules businesses interested in offering shares to potential investors must have each offering reviewed by both the SEC
and regulators in each state where that business is interested in seeking investors. The
rules implemented by the SEC will simplify this lengthy and burdensome step, which
many experts say has hindered the widespread use of Regulation A as a capital raising
tool. Under the new Regulation —
 businesses will only have to undergo one review
process with the SEC.
The new rules also include investor protections, such as including additional review
requirements for those raising between $20 and $50 million. The SEC is tightening the
standards for issuer eligibility by requiring Regulation A offerers to file their paperwork
with the SEC for public review several weeks before they are permitted to begin sales
to investors. This will give state regulators time to review the paperwork to check for
potential problems.
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LAW OFFICES OF
LEONARD M. WEINER LLC
206 East 38th Street
New York, New York 10016
Telephone (212) 370-1660;
Fax (212) 370-1669
E-Mail: lenlaw@verizon.net

Do you manufacture jewelry for the trade?
Do you provide mountings to the trade?
Do you provide loose diamonds to the trade?
Do you provide loose precious stones to the trade?

I PROVIDE LEGAL COUNSEL
TO THE TRADE!
UCC’s
Corporate Formations
Patriot Act Compliance
Kimberly Compliance
Shareholder Agreements
Security Agreements
Guaranty Agreements
Partnership Agreements
General Legal Counsel
For a comprehensive understanding of the UCC, its
impact on the jewelry industry, and the truly unique
services we provide, visit us on the web at:

Ucc4jewelers.com
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Executive Committee
Harvey Nagin – Nagin Jewelry
President
Steven Grauer – Gold Art 18 KT LLC
Chairman
Michael Toback – Myron Toback Inc.
Vice Chairman
Dennis Marlow – Solitaire Creations
Secretary
Robert Hadi – ABS Partners Real Estate, LLC
Treasurer
Richard Winick – Manny Winick & Son
Ken Kahn – KenArt Realties
Richard Friedman – I. Friedman & Sons
Ronnie VanderLinden – Diamex Inc.
Jeffrey Mordekai – Petra Jewelers  
Board Members
S. David Belsky – S.D.Belsky Associates
Chair Audit Committee
Jay Holzer – Dyckmans
Chris Ipek – Altin Realty
Raizy Haas – Extell Development Corp.
Lucy Orozco – Valley National Bank
Matt Selig – Leo Ingwer
John Kocak – Unique Settings
Yale Zoland – Zoland’s
Danielle Azeroual – Premier Realty
Adnan Aydin - Futurama Jewelry Exchange
Jack Elo – The Elo Group
Moris Yero Shalmi – ABC
Marc Beznicki – Kingmark Jewelers
Alon Mor – Mor Diamonds
Jules Fleischer – Jewelry by Alexander
Sammy Abramov – AA Pearl
Michael Oistacher – Manhattan Gold & Silver
Isaac Chetrit – Yadidi Group
Sunny Yung – Central Management Corp.
Memhet Gulay – City Property Development
Adam Abramson – Abramson Brothers
Bill de Blasio – Mayor
Scott Stringer – New York City Comptroller
Gale Brewer – Manhattan Borough President
Daniel Garodnick – Council Member
John Glaister – Resident
Reuven Kaufman – Diamond Dealers Club
STAFF
Michael Grumet – Executive Director
Natalia Cheviakova – Administrator Director

Learn Diamond Grading
from the Creators of the 4Cs.
Enroll in a GIA Diamond Grading Lab class.
• Grade diamonds consistently and accurately
• Practice with actual diamonds graded by GIA
• Improve your diamond grading skills in just 5 days
• New location at International Gem Tower

Upcoming Classes in NYC
Jun 1-5
Jun 22-26
Jul 6-10
Aug 17-21

Sep 14-18
Sep 19-Oct 17 (Sat)
Oct 5-9
Oct 26-30

Enroll online at www.gia.edu
A branch of GIA’s
campus in Carlsbad.
Licensed by the New
York State Education
Department.

ADT150023_en_0415_DDD_DiamondDistrict_May_v3.indd 1

New York Education
50 W 47th Street, 8th Floor
New York, NY 10036
T +1 800 366 8519 T +1 212 944 5900
F +1 212 719 9563
E nyadmissions@gia.edu
www.gia.edu

4/22/15 11:54 AM
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Fine
Jewelry
Market

Germany

Country Overview
As the largest economy in Europe and fifth largest economy in the
world, Germany has a GDP per capita of $39,500 (2013 est.) with a
GDP(PPP) of $3.227 trillion (2013 est.).
When looking at U.S. export value of jewelry, Germany is the
only top export market to have comparable markets for silver based
jewelry, gold, and other precious metals based jewelry. Gold based

jewelry makes up 68.29% of U.S. jewelry export value, silver based
jewelry makes up 17.52%, base metal clad with fine metal jewelry
makes up 14.19%. All three types of jewelry have grown in demand
from 2012 to 2013, but see a significant dip in demand when coming
to the data for 2014. Exporters should keep an eye on these values
in the future.

2012 to 2013

(% Change in value of U.S. exports, HS Code 7113 articles of jewelry & parts, of precious metal or clad)
TOTAL

66

711319—JEWELRY AND PARTS THEREOF; OF OTH PRECIOUS METAL*

2

711311—JEWELRY AND PARTS THEREOF; OF SILVER*

538

711320—JEWELRY AND PARTS; BASE METAL CLAD W PREC METAL

639

Historical Exchange Rate of Euro/ U.S. Dollar
Year

Rate

2010

1.327386

2011
2012

1.392705
1.285697

2013

1.328464

2014

1.368698

1.40

Exchange Rate

1.37
1.34

EURO/US DOLLAR

1.31
1.28
1.25

2010

2011

2012

2013

2014

S Dollars

*HTS 711319 (Jewelry and parts thereof; of precious metal excluding silver) made up 68.29% of export value in YTD 2014.
HTS 711311(Jewelry and parts thereof; of silver) made up 17.52% of export value in YTD 2014.
30,000,000
HTS
711320 (Jewelry and parts; base metal clad with precious metal) made up 14.19% of export value in YTD 2014.

$28,959,972
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Exchange Rat

1.34

EURO/US DOLLAR

1.31

Fine
1.28
Jewelry
Market
1.25

Germany
2010

2011

2012

2013

2014

Value in thousands of US Dollars

30,000,000
$28,959,972
25,000,000

YTD EXPORT VALUE OF HS 7113

20,000,000

YTD(MAR) 2012
15,000,000

YTD(MAR) 2013

$14,518,945

$13,438,270

YTD(MAR) 2014

10,000,000
5,000,000
0

YTD Export Value of HS 7113
Item

YTD(MAR) 2012 YTD(MAR) 2013 YTD(MAR) 2014

TOTAL

13,438,270

28,959,972

14,518,945

711319—JEWELRY AND PARTS THEREOF; OF OTH PRECIOUS METAL*

12,745,394

13,049,892

9,914,685

711311—JEWELRY AND PARTS THEREOF; OF SILVER*

599,083

15,860,572

2,543,128

711320—JEWELRY AND PARTS; BASE METAL CLAD W PREC METAL

93,793

49,508

2,061,132

Trade Shows in GERMANY
Name

Date

Link

Description

Jewellery and
Gem Fair

March 22-25, 2015

http://www.jgf-europe.com/

The fair is organized by UBM Asia, the organizer
behind the world’s number one fine jewelry event –
the September Hong Kong Jewellery & Gem FairAt
JGF Europe, buyers can expect to source from 550
quality suppliers from across the globe. A wide range
of quality jewelry and related products, including
diamonds, gemstones, pearls, fine finished jewelry,
and packaging, tools & equipment will be on offer.

Inhorgenta
Munich

February 20-23, 2015

http://www.inhorgenta.com/ A leading international trade show and barometer
of trends in affordable luxury. With almost 30,000
visitors from 80 countries, the show reached the
same level as the previous year. Around one third of
the visitors came from abroad. Among the countries most strongly represented were Austria, Italy,
Switzerland, the Netherlands, the Czech Republic and
Great Britain.

*HTS 711319 (Jewelry and parts thereof; of precious metal excluding silver) made up 54.55% of export value in 2013.
HTS 711311(Jewelry and parts thereof; of silver) made up 42.77% of export value in 2013.
HTS 711320 (Jewelry and parts; base metal clad with precious metal) made up 2.68% of export value in 2013.
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In My Legal Opinion
By Leonard M. Weiner, Esq., PhD.
This the second in a series of columns that deals with contemporary legal and commercial issues that are currently facing
the diamond and jewelry industry and I invite reader email
responses and dialogue regarding the issues raised. Please see
previous article in the March 2015 edition, page 10.

Consignments

W

e left off last time discussing the need for a super
priority position to protect the Consignor from
claims made by a customer’s secured creditors. The UCC
provides for just such a super priority position called a
PURCHASE money security interest or PMSI. But how
does this work? In order to receive a super priority position over existing filed secured creditors, one must follow a
very specific and detailed procedure outlined in the UCC.
In addition to following the requirements to “perfect” a
security interest, which basically consists of receiving
an authorization from the debtor or Consignee (your
customer), filing the UCC in the appropriate jurisdiction
(a topic in itself, which we will discuss at a later date),
entering into a “Security Agreement” ( as defined by the
UCC), and preparing and filing a proper description of
the collateral, one must also obtain a list of prior secured
creditors of the customer, send notices to such secured
creditors, and only then send the goods to the customer.
The procedure is strictly construed and any deviation
from its statutory requirements will invalidate the PMSI.
The difference between having a PMSI and having filed a
perfected security interest in many cases is the difference
between recovering your goods after bankruptcy and losing your claim to such goods to a previously filed secured
creditor. Unfortunately, many attorneys who are not
versed in the details of the required procedure are filing
UCC’s on behalf of their clients incorrectly, either in the
wrong jurisdictions, without the proper collateral description, without a Security Agreement, without sending the
proper notices to the secured creditors and allowing their
clients to provide the goods to their customers prior to
having completed all of these procedures.
In the Whitehall bankruptcy case, for example, the attorneys for Whitehall challenged the filings of the secured
creditors and insisted that each one individually prove that
it had followed the procedures necessary in order to secure
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a PMSI against Whitehall. It turned out, in fact, that many
of the companies that had filed UCC’s did so improperly,
including the wrong jurisdictions, the wrong legal name
of Whitehall, etc.
If you believe that the law firm that represents you and
files your UCC’s is experienced in the matter and knows
what it is doing, be cautious. In a case just recently published in the New York Law Journal dated January 22,
2015 two of the top major law firms in New York City
representing J.P. Morgan Chase and GM in a 1.5 billion
dollar loan transaction failed to correctly terminate a UCC
-1, a filing mistake that rendered a secured loan unsecured. The error will allow a group of creditors to pursue
a clawback of some $1.5 billion in the GM bankruptcy
case. The court insisted that despite the clear intentions
of the parties, the proper procedures were not followed
and the consequences were dramatic.
Assuming now that your attorney has followed the proper
procedure and secured a PMSI for your company, exactly
what does this security interest protect? This depends on
how broad the collateral description was formulated and
on the terms of the authorization of your customer. In the
vast majority of cases the security interest applies only to
the goods on consignment while they are still on consignment and in your customer’s possession, but once those
goods are sold, the security interest is no longer applicable
and does not follow the proceeds of such sale. Even if the
collateral description in fact allows for a security interest
in the proceeds of the sale of the goods on consignment,
unless your customer actually segregates such proceeds in
an identifiable account in your name, or in other words,
if the customer comingles the proceeds of the sale of your
goods with his general receivables, your security interest
does not apply to such comingled proceeds.
You may ask, why I can’t insist that the collateral description include the proceeds and that the funds be segregated
in a separate account. The answer in most cases is that

Continued on page 9

Travelling for Business? How to Deduct Your Small Business Travel Expenses
Going to a jewelry show, meeting clients, visiting a potential
vendor, customer or wholesaler? Here’s what you need to know
about what you can and can’t deduct.
What Constitutes Business Travel?
You can deduct most of your business travel expenses on your
businesses tax return; however, there are some restrictions that
the IRS sets on what constitutes business travel.
According to the IRS, “travel expenses are the ordinary and
necessary expenses of traveling away from home for your business,
profession, or job.” However, for these expenses to be deductible,
you must be away from your tax home (the town where your
business is located) for a period longer than one day’s work, and
you must be away overnight.
What Is Deductible?
Deductible expenses associated with business travel away from
home include:
• Lodging
• Air, Train or Bus Tickets – If they get you from home
to your business destination. If you are using points or
frequent flyer miles to get a free ticket, you can’t deduct
the cost.
• Car travel – Both from your home to your destination
and any use while you are there. You can also deduct
business-related tolls and parking. If you rent a car, you
can deduct only the business-use portion of the expenses.
• Transportation – To and from venues and to and from
the airport.
• 50 percent of Meal Costs – You can either track the actual
costs of your meals or use the standard meal allowance.
• 50 percent of Business Entertainment Costs – These
must be directly related to, or associated with, the conduct
of your business. Record keeping is essential. You will
need to keep a history of the business purpose, the amount
of each expense, the date and place of the entertainment,

In My Legal Opinion
your customer’s lender has filed a blanket security interest on all
accounts receivable, including the proceeds of the sale of your
goods, and will not allow your customer to impair that security
interest by providing you with a PMSI on such proceeds.
Let’s stop a moment and analyze exactly what is happening
here. By providing your customer with these consignment goods,
you are actually providing his bank or lender with additional
collateral once the goods are sold in the form of the proceeds
of the sale of such goods, and therefore it is in the advantage of
both the bank, and the customer to acquire as much consignment
goods as possible from his many suppliers as possible. The more
consignment goods a customer receives from all of the suppliers,
the larger the credit line it receives from its lender. The bank is
prepared to provide them additional credit because the lender
can look to the proceeds of the sale of your goods as collateral
for the loan it is making to your customer.

•
•
•

and the business relationship of the persons entertained.
Dry Cleaning and Laundry Costs
Business-related Calls – Including fax or other communications device.
Tips – Any tips your pay related to any of the above.

Exceptions
There are some limits to what you can deduct. For example, if
you travel with a spouse or person other than an employee then
you can’t deduct their expenses.
Record Keeping
Be sure to document everything associated with your business
expenses – the IRS requires it. Keep receipts and maintain a
centralized spreadsheet of all your trips, individual line items,
dates and the reason for your travel/meals/entertainment, etc.
Electronic Tools that Can Help
There are many online programs and apps that can help small
business owners quickly and easily document business expenses on-the-go. Examples include Tax Tracker (https://itunes.
apple.com/us/app/tax-tracker/id355371132?mt=8), Expensify
(https://www.expensify.com/), Mobile Receipt (http://www.
iphoneappsfinder.com/productivity-apps/mobile-receipt/),
Shoeboxed (https://www.shoeboxed.com/shoeboxed-iphoneapp.htm)(all for the iPhone) and Receipt Filer Lite (http://
www.appszoom.com/android_applications/finance/receiptfiler-lite_bbkq.html) (for Droid users).
How to Report Your Expenses
• For sole proprietors and single-member LLCs, show
these expenses in the “Expenses” section of Schedule C.
• For partnerships and multiple-member LLCs, show these
expenses in the “Deductions” section of Form 1065.
• For corporations, show these expenses in the “Deductions” section of Form 1120.

Continued from Page 9

It is imperative that you understand the exposure that you
have, that you reduce that exposure by properly filing a PMSI,
and that you understand that even with this filing any goods that
are sold are no longer covered under your security interest, and
you remain an unsecured creditor with regard to the money owed
for the goods sold. Even with this serious limitation, by filing a
PMSI you have provided yourself with a priority interest against
all unsecured creditors, and have a secured super priority interest
in the collateral that you have provided to your customer, with a
priority claim for the return of your consignment merchandise.
In order for the bank or lender to ensure that you the Consignor
will not oppose its claim to the proceeds of the sale of your goods
and not demand payment or the return of such goods, many
such lenders including GE Capital have insisted that its clients
have their suppliers sign an “Inter-Creditor Agreement”. Beware!
Don’t sign it! (To be continued).
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Russia and Platinum Mining In Zimbabwe

R

ussia is the world’s largest producer
of palladium and platinum. It has
taken its expertise in the field to help it
develop mining resources of the metal
in other countries. Foreign Minister
Sergey Lavrov of Russia and Zimbabwe
President Robert Mugabe have signed an
agreement on the development of platinum producing mines at Darwendale
which is 70km west of the capital Harare.
Russia has increased its mining interests in Zimbabwe where it is already
producing gold and diamonds in the
Mirange diamond mines. Zimbabwe is
gaining financial support from Russia
and China as its relations with the West
has deteriorated. Zimbabwe stands to
gain Russian investment which will
raise its economy out of the recession it
is currently experiencing. The Russian
investment will be the single largest investment of foreign funds in Zimbabwe
and would equal a third of Zimbabwe’s
estimated gross domestic product (GDP).
However, a South African mining firm
which contends it had a license to mine
platinum near the site of Darwendale
and invested millions prospecting and
producing a feasibility study, was ejected

babwe Platinum (Zimplats). Zimplats
ceded the mine to the government of
Zimbabwe in 2006 for cash, but was never paid. Zimplats is still owed US$150
million. Part of the land was also given
to potential investors who have not as
yet begun mining or selling it.
It was thought the new platinum mine
was ready to begin operation, but some
mining engineers in Zimbabwe say that
more exploration is needed, which will
cost between US$30 million and US$40

Miners at a platinum mine in Zimbabwe

from its claim and won an order to seize
all of Zimbabwe’s diamonds sold in
Antwerp as compensation.
The Darwendale mining area used to
belong to South African-owned Zim-
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million and take 17 months to complete.
For nearly a decade Russian and Chinese speculators have been prospecting
the former Zimplats land. Several licenses have been issued for this platinum

rich land — some of which have been
sold. The Russian mining operation has
been the first to begin actual exploration.
A mining expert has said, “It is going to
be a geological challenge. This is very
different land from what they are used
to working in Russian palladium mines.
Let’s hope it works and provides jobs, but
it is going to be a long haul and difficult.”
It is projected that by 2024 the mine
will produce 10 million tons of ore which
will yield 800,000 platinum ounces and
create 8,000 jobs.
Pen East Investments has partnered
with Afronet, a Russian firm, to form
Great Dyke Investments (GDI) which
is developing the Darwendale project.
GDI is run by Hesphina Rukato, a leader
of the African Union.
In 2017 the open-pit mine should
produce 265,000 ounces per annum and
create 2,000 jobs. A concentrator and
smelter will be built by 2017. In 2018
output will rise to 530,000 ounces per
annum, with 5,000 jobs. This production level is expected to be maintained
through 2021. There is also a provision
for building a refinery. The refinery will
be financed by a Russian bank with Rostec being the technical partner.
If everything goes according to plans,
the Russian owned platinum mine will
produce 250,000 ounces per year. The
mine has a projected lifespan of 20 years
and could reach 35 years upon further
exploration.

Is your insurance broker a “vendor” or a trusted advisor?
Call MJM Global and discover the difference.
We provide superior risk management to manufacturers,
diamond cutters, wholesalers, retailers, trade associations,
contractors and designers in the jewelry industry.
Our team of proven specialists will help you meet today’s
challenges and plan for a secure future.

Proudly representing:
• Jewelers Mutual • XL • Hanover • Berkley
• London and European Markets
• Chubb • Fireman’s Fund • Travelers
and others …

Paul Silverman
Renee Merhige
Jerry Roth
Adrienne Carreras
Matthew Pitnick
25 Rockwood Place, #210 • Englewood, NJ 07631 • 201-720-7700
12550 Biscayne Blvd., #306 • North Miami, FL 33181
www.mjmglobal.com

home to the New york jewelry center
15 floors teeming with fine jewelers, precious stone dealers
and jewelry designers

for rental information contact: KEN KAHN 212-354-0200
kkahn@kenartrealties.com
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Gemological Appraisal
Laboratory of America, Inc.

ה”ב
Radio City Synagogue
Chabad of the Diamond District
Times for Prayer and Torah Study
(Monday-Thursday)

. . . A n ew g en erat i o n o f ad v an cemen t
. . . I n f l u en ced b y d ecad es o f ex p eri en ce

12:40p.m Mincha 1:00
followed by Daf Yomi Shiur
1:45p.m. Mincha
followed by Chassidus and Musar
4:15/4:45p.m Mincha/Maariv
followed byTanya Shiur

The World Diamond Tower
580 Fifth Avenue #2906
New York, New York 10039
212-382-2888

30 W 47th Street, suite 305
Every Wednesday at 2:00p.m
“Lunch and Learn” Shiur on the Parsha
For more info:
347-415-2271 or 612-968-1229
or email rabbi@chabad47.com
www.chabad47.com
A Division of Chabad Lubavitch
of Midtown Manhattan

$25 Million of New Financing Raised for Coinbase
Silicon Valley, led by Andreesen
Horowitz, is investing $25 million in the virtual money Bitcoin
business, Coinbase, whose aim
is to help the virtual companies
get establishment recognition.
According to some experts in the
field, Bitcoin has the potential
to revolutionize the payment
system as much as the internet
has revolutionized commerce.
The Coinbase investment is the
largest to date made in this area,
surpassing the $9 million raised
by Circle Internet Financial.
Bitcoin has many detractors
who say it is a speculative bubble
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and conducive to fraud. Other
experts believe Bitcoin can be
used for the efficient movement of cash. A Chinese Bitcoin
exchange has raised $5 million
from Lightspeed Venture Partners. The tech giant Google has
invested in numerous Bitcoin
companies.
Bitcoin was created by anonymous computer geeks. It is a
digital currency where coins
are mined by solving computer
problems. A major problem
facing government authorities is how to regulate virtual
currency.

RESOURCES
for
SMALL
BUSINESS
NYC Small Business Resource Center
The New York Public Library
smallbiz.nypl.org

Small Business Services
Empire State Development New York
www.esd.ny.gov/smallbusiness.htm

Small Business
Business First – New York State
www.nyfirst.ny.gov/ResourceCenter/SmallBizMenu.html
2013 New York
NY Small Business Resource
www.sba.gov/sites/default/files/files/resourceguide.3135.pdf
Business Resources
Internet Bibliographies:
New York State Library
www.nysl.nysed.gov/reference/busref.htm.
Selected business-related web sites compiled
by staff at the New York State Library for use
in response to reference questions.

Small Business Resource Guide
New York – HUD
www.hud.gov/offices/osdbu/resoure/
guide/local/new york.cfm.
100 plus items – to assist the small business
community in the state of New York

Start a Business in New York
Resources for New York Small Businesses
www.manhattan.about.com/od/careersjobs/a/nysmallbusiness.htm.
Find resources and advice on starting a business in New York City. Get information on New
York business licenses and incorporation, free NYC resources for starting a business.
Your Money New York
Help and resources for Small Businesses
www.yourmoneynewyork.com/help resource/small business/index.php.
This section of Your Money New York is designed to help small business owners –
and New Yorkers interested in starting a small business.
Small Business Energy
SmallBusinessEnergy.com
www.smallbusinessenergy.com/NewYork
Save on Small Business Energy Bills and
compare rates. Get a quote Now.

The Business Council of New York
www.bcnys.org/inside/smallbusiness.htm.
Capital Business Blog – Read about the issues. Visit www.nyfirst.ny.gov to learn what
New York State can do for businesses.

bfandapc.com
www.bfandapc.com/...business resource…/resources for business-i.  
The city has pulled together a wealth of resources for small business owners.
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Small Business
Pulse Check

NYC Small Business Owners Have Positive
Outlook for 2015

N

ew York City small business owners have a
positive outlook on their business prospects
in 2015, according to the second annual Small
Business Pulse Check by TD Bank, a regionally
focused survey that explores the challenges and
opportunities facing small businesses. TD Bank
asked 495 business owners across the five boroughs about their revenue goals, 2015 outlook,
financing needs and the influence of the U.S.
economy on their business.
The Small Business Pulse Check found New York
City business owners feel good about how their business is performing. According to the survey, 77% of
metro small business owners met or exceeded their
2014 revenue goals and the number who exceeded
their goals nearly tripled (36% in 2014, compared
with only 13% in 2013).
The U.S. economy had less of an adverse effect on
businesses in New York City over the last year. Only
42% of 2015 respondents said their business has been
negatively impacted by the economy, compared with
56% in 2014. Furthermore, 60% of small business
owners said they are looking to increase revenue in
the coming year, up from 44% in 2014.
What’s in store for 2015?
Not only are New York City small business owners expecting to see revenue and sales growth, but
70% of survey respondents said they are feeling
optimistic or excited about their business. More
than one-quarter even indicated that 2015 might
be their best year to date.
Despite this high level of optimism for their individual business’ outlook, challenges still persist
for business owners in NYC. The biggest challenges
cited by respondents in 2015 include economic uncertainty (23%), increased cost of doing business
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(17%) and competitive pressures (13%).
The TD Bank Small Business Pulse Check also
identified a range of interests and priorities for
small business owners in 2015. New technology
is becoming increasingly important, with 43% of
businesses leveraging some form of smart payment
technology and nearly three-quarters of those using the technology indicating it’s very or extremely
important for their day-to-day business operation.
Additionally, top priorities include expanding
products / service offerings (52%) and streamlining costs (22%).
Financing Needs
To help energize this business growth in the New
York market, more than half (52%) of local small
business owners have applied or are planning
to apply for a loan or line of credit in the next 12
months. This is a significant increase from 2014,
when only 17% indicated they applied or intended
to apply for a loan. Of those business owners with
credit needs, 42% noted they would use the funds
for working capital, followed by cash flow (35%)
and product/equipment costs (32%).
The majority of small business owners (80%)
said they would go to their primary financial institution if they were in need of additional credit
or financing.
Survey Methodology
The study was conducted among a representative
group of small business owners from New York
City in Jan. 2015. Included were small businesses
of $5 million or less in revenue and 100 employees
or less. The sample size of 495 has a margin of error
of +/- 4.2%. The survey was conducted Jan. 23-30
by global research company Vision Critical.

Affordable Prices
50 Established Jewelers demonstrate their creations at
FUTURAMA JEWELRY EXCHANGE
in the heart of New York’s famous Jewelry District
66 West 47th Street, New York, NY 10036
FINEST QUALITY GOLD, PLATINUM, SILVER & WATCHES
EXPERIENCE FUTURAMA’S UNFORGETTABLE DEALS
Booths for Rent, Prime Location
Office Space Available
Contact Adnan Aydin Booth 3-4
212-944-1976
Email: aa62w47@aol.com

