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Big Apple Greeters Visit the Diamond District

F

them learn a trade, such as diamond setting
or cutting, and they learn it masterfully.
Soon they’re earning good salaries with
good benefits and they often pass their
trade to the next generation. Diamonds
are a $24.2 billion industry and the district
employs over 30,000 people.
“Michael introduced two BID Board
members who spoke about their specialties. First was Manhattan Gold & Silver’s
Michael Oistacher, a second-generation
expert in precious metals. He took us to
‘The Melting Room,’ a tiny space in the
building where we saw scraps of gold liquefied, then poured into graphite molds to
create a solid gold bar. Sammy Abramov of
A.A. Pearl talked about how international
the pearl industry has become. While it
started in 1959 with the Japanese firm,
Mikimoto, today the pearl business thrives
in Australia, China, Belgium and Israel.
“We’re already looking forward to our
tour of the District next year,” said Bobby.
“In the meantime we will be bringing lots
of tourists and potential shoppers to the
Diamond District.”

or its sixth consecutive year the Big
Apple Greeters came to the Diamond
District. The greeters are volunteers who
give their time escorting foreign visitors
to New York City.
“The more we know about an area, the
better job we can do educating our foreign
guests about the wonders of New York City.
One of the areas we are sure to bring tourists to is the Diamond District,” said Big
Apple volunteer, Bobby Kaplan. “It’s such
an amazing array of diamonds and jewelry.
In this age of global stores like Amazon,
Costco and Starbucks, it’s refreshing to
know that the New York City Diamond
District is composed almost entirely of
small family businesses.”
Michael Grumet, Executive Director
of the 47th Street Business Improvement
District (BID), shared this knowledge
and some intriguing facts at The World
Diamond Tower on 47th Street and Fifth
Avenue.
“We learned that over 70% of people in
the district are women and minorities, the
epitome of the American Dream. Many of

Investing in New York’s Dynamic Manufacturing Industry
new businesses that not only bolster
communities and aid in the continued economic recovery of our state,
but also showcase all that New York
State has to offer by producing New
York-manufactured goods.

Sheldon Silver - Speaker of the NY
State Assembly

N

ew Yorkers are fortunate to live
and work in a state with rich and
varied natural resources that can be
used to manufacture countless products – from garments to steel, from
micro-chips to ceramics and everything in between. With all of these
resources at our fingertips, the State
Legislature has long recognized the
need to invest in the expansion of

Continued on page 11

Sheldon Silver - Speaker of the NY State
Assembly
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Legislative Update

Governor Cuomo Announces $35 Million
Global NY Development Fund; Partnership
with Federal Export-Import Bank to Help
NY Businesses Expand Their Exports Abroad
Governor Andrew M. Cuomo proposed
“GLOBAL NY” initiatives – including a
$35 million Global NY Development Fund
The new Global NY initiatives that Governor Cuomo outlined include:
$35 Million Global NY Development Fund. The Global NY Development Fund will help
small- and medium-sized New York companies tap into global markets to grow their exports
and create new jobs in our state. The Fund includes the following initiatives, which will help
spur additional private investment above the state resources dedicated:
•

•

•
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$25 million Lending Program. Empire State Development will dedicate $25 million
and work in partnership with more than 20 private lenders in the state to leverage at
least $50 million of additional overall small business lending. The program is targeted
to small businesses that have had difficulty accessing credit markets and will provide
loans to help companies develop capacity to enter new markets.

Michael Grumet, Publisher
michaelgrumet@diamonddistrict.org

$10 million grant fund to provide up to $25,000 to small- and medium-sized firms
to develop export capacity, including export marketing plans, website translation,
product adaptation and market certification.

Natalia Cheviakova, Administrative Director
info@diamonddistrict.org

Partnership with the Federal Export/Import (Ex-Im) Bank. New York will partner
with the Federal Ex-Im Bank to connect creditworthy small businesses to export
financing. The program will provide short-term loans of up to $500,000.

SelectUSA at the U.S. International Trade Administration Outreach Director Felicia Pullam
said, “Foreign direct investment is responsible for roughly 5.6 million jobs across the United
States, more than one-fifth of U.S. exports, and over $45 billion in research and development
expenditures. New York’s efforts to increase FDI and exports are important for local businesses and the broader economy.”  

O.O. Barrett, Editor

Bernard Rapaport, Advertising Sales
adsales@diamonddistrict.org
P: 212-302-5690 F:212-302-7835
Michael Mitchell, Art Director
design@diamonddistrict.org
The Diamond District Monthly is
published monthly by the 47th Street
Business Improvement District.
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Executive Committee
Harvey Nagin – Nagin Jewelry
President
Steven Grauer – Gold Art 18 KT LLC
Chairman
Michael Toback – Myron Toback Inc.
Vice Chairman
Dennis Marlow – Solitaire Creations
Secretary
Robert Hadi – ABS Partners Real Estate, LLC
Treasurer
Richard Winick – Manny Winick & Son
Ken Kahn – KenArt Realties
Richard Friedman – I. Friedman & Sons
Ronnie VanderLinden – Diamex Inc.
Jeffrey Mordekai – Petra Jewelers  
Board Members
S. David Belsky – S.D.Belsky Associates
Chair Audit Committee
Jay Holzer – Dyckmans
Chris Ipek – Altin Realty
Raizy Haas – Extell Development Corp.
Lucy Orozco – Valley National Bank
Matt Selig – Leo Ingwer
John Kocak – Unique Settings
Yale Zoland – Zoland’s
Danielle Azeroual – Premier Realty
Adnan Aydin - Futurama Jewelry Exchange
Jack Elo – The Elo Group
Moris Yero Shalmi – ABC
Marc Beznicki – Kingmark Jewelers
Alon Mor – Mor Diamonds
Jules Fleischer – Jewelry by Alexander
Sammy Abramov – AA Pearl
Michael Oistacher – Manhattan Gold & Silver
Isaac Chetrit – Yadidi Group
Sunny Yung – Central Management Corp.
Memhet Gulay – City Property Development
Adam Abramson – Abramson Brothers
Bill de Blasio – Mayor
Scott Stringer – New York City Comptroller
Gale Brewer – Manhattan Borough President
Daniel Garodnick – Council Member
John Glaister – Resident
Reuven Kaufman – Diamond Dealers Club
STAFF
Michael Grumet – Executive Director
Natalia Cheviakova – Administrator Director
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Is your insurance broker a “vendor” or a trusted advisor?
Call MJM Global and discover the difference.
We provide superior risk management to manufacturers,
diamond cutters, wholesalers, retailers, trade associations,
contractors and designers in the jewelry industry.
Our team of proven specialists will help you meet today’s
challenges and plan for a secure future.

Proudly representing:
• Jewelers Mutual • XL • Hanover • Berkley
• London and European Markets
• Chubb • Fireman’s Fund • Travelers
and others …

Paul Silverman
Renee Merhige
Jerry Roth
Adrienne Carreras
Matthew Pitnick
25 Rockwood Place, #210 • Englewood, NJ 07631 • 201-720-7700
12550 Biscayne Blvd., #306 • North Miami, FL 33181
www.mjmglobal.com

home to the New york jewelry center
15 floors teeming with fine jewelers, precious stone dealers
and jewelry designers

for rental information contact: KEN KAHN 212-354-0200
kkahn@kenartrealties.com
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Bitcoins — Is
it the Future of
Retailing?

B
Bitcoin is not the only virtual currency
currently available for use. Peercoin is

being very actively promoted as a reasonable alternative to Bitcoin. In addition to these virtual curriencies there
are Litecoin and Anoncoin. Both systems have operational advantages over
Bitcoin. Bitcoin has the attributes that
other virtual monies try to imitate: an
open source computer code with no
central authority and no reliance on a
central bank.

Litecoin is the second-most-popularly

utilized digital currency. Litecoin boasts
faster speed in moving transactions over
the web. Similar to Bitcoin, Litecoin was
created utilizing a mining process in
which computers compete to solve math
equations. Coins are awarded to the first
computer that solves the computational
problem.
Another virtual currency is called Ripple.
It is an online payment system, which
boasts more transparency than Bitcoin
and is easier to regulate. Peercoin was
created as a virtual money that does not
require computer resources to mine. The
goal is to make use of Peercoin’s virtual
money simple, thus enabling those who
are less technologically savvy to be able
to use it easily.
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itcoins are a non-governmental and non-bank currency
payments network, and an anarchic digital phenomenon.
Germany has recognized Bitcoins as private money that can
be used to buy any product. Bitcoins are money and much
more than money. Essentially Bitcoin is a decentralized ledger
system. It can be viewed as an extensive online version of an
accountant’s ledger book in which transactions are recorded
by making deductions from one account and simultaneously
adding to another.
The Bitcoin concept was first introduced in an academic
paper written by Satoshi Nakamoto and published online in
2008. The paper spoke of Bitcoin as “a purely peer-to-peer
version of electronic cash allowing online payments to be sent
directly from one party to another without going through a
financial institution.”
In 2009, Nakamoto introduced software to implement the
Bitcoin process. In 2010, Nakamoto turned over control to
Gavin Andresen. An early well reported Bitcoin transaction
occurred in May 2010 when one user paid another 10,000
Bitcoins for two pizzas. Merchants began to accept Bitcoin for
payment for goods in 2010.
Before Bitcoin was used, online digital accounts had to use
third parties such as Visa to make payments. With Bitcoin, no
third party is needed.
Use of Bitcoin is decentralized to the extent that it is difficult
for governments to regulate it since there is no third party needed
to make a transaction. However, a public record is made of
every transaction. But the user’s identity can be anonymous.
Bitcoin can be used for money transactions, but it can also
be used for other applications, for example the sending of data
from one party to another. Gambling on futures contracts or
simply betting on sports can be done using Bitcoin. Because of
such uses governmental regulation is necessary and is beginning
to be talked about. Such governmental agencies as the Treasury
Department, the SEC and the IRS are mobilizing to regulate
Bitcoin. Governmental regulation is important because Bitcoin
can be used for money laundering or financing terrorism. Hopefully, governmental regulation can be implemented without
destroying the Bitcoin concept and its many applications.
Will your customers be appearing in your store or online at
your virtual store wanting to use Bitcoin? Only time will tell
– but you are now aware of its existence and you can explore
this digital possibility.

CALL TODAY 212-997-5626 (LOAN)
50 W. 47 th St Suite 319

PAWN LOANS

Gold/Plat Jewelry, Diamonds and Fine Watches
Collateral Stored in
Vaulted Security
and Insured by
Lloyd’s of London

%

Private Offices on
the 3rd Floor of the
International Gem
Tower

DISCOUNTED RATES

FOR DEALERS IN THE TRADE

Immediate Cash,
Check or Wire and
No Credit Checks

Absolutely No Limit
to the Amount We
Can Lend

www.newyorkloan.com

DCA: 1452653 & 1452658
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Fine
Jewelry
Market

Switzerland

Country Overview
Switzerland’s current GDP per capita is $54,800 (2013 est.) with a GDP
(PPP) of $371.2 billion (2013 est.), one of the highest in the world.
Switzerland has seen major growth in the jewelry market in the past
three years, particularly from 2013 to 2014. However, gold jewelry
makes up over 99% of total U.S. Export values of jewelry to Switzerland,
suggesting there is a strong demand for gold jewelry. Annual reports
suggest that demand for silver jewelry is down from 2012 to 2013, but

year-to-date figures for 2014 have shown major recovery, showing a
near 800% increase in the export value of silver based jewelry. The value
in jewelry made of base metal clad with precious metal has increased
substantially, but makes up less than 1% of jewelry export value to
Switzerland. Exporters should follow how silver based jewelry sales
change by the end of 2014, it would appear as if that market segment
is on the rise despite its poor performance in 2013.

2012 to 2013

(% Change in value of U.S. exports, HS Code 7113 articles of jewelry & parts, of precious metal or clad)
TOTAL

40

711319—JEWELRY AND PARTS THEREOF; OF OTH PRECIOUS METAL*

40

711311—JEWELRY AND PARTS THEREOF; OF SILVER*

-33

711320—JEWELRY AND PARTS; BASE METAL CLAD W PREC METAL

172

Historical Exchange Rate of Swiss Franc/U.S. Dollar
Year

Swiss Franc/US Dollar

2010

0.961215

2011
2012

1.13241
1.066891

2013

1.079397

2014

1.122638

Exchange Rate

1.2

1.1

SWISS FRANC/US DOLLAR

1.0

0.9

0.8

2010

2011

2012

2013

2014

*HTS 711319 (Jewelry and parts thereof; of precious metal excluding silver) made up 99.56% of total exports in YTD 2014; 711311-.29%, 711320-.14%

ars

1,000,000,000
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Fine
Jewelry
Market

Switzerland

Value in thousands of US Dollars

1,000,000,000
$853,394,375

800,000,000

YTD EXPORT VALUE OF HS 7113

600,000,000

YTD(MAR) 2012
YTD(MAR) 2013

$478,223,014

400,000,000

YTD(MAR) 2014

200,000,000
$145,032,065
0

Item

YTD(MAR) 2012 YTD(MAR) 2013 YTD(MAR) 2014

TOTAL

478,223,014

145,032,065

853,394,375

711319—JEWELRY AND PARTS THEREOF; OF OTH PRECIOUS METAL*

477,241,911

144,655,118

849,676,867

711311—JEWELRY AND PARTS THEREOF; OF SILVER*

725,853

322,276

2,525,444

711320—JEWELRY AND PARTS; BASE METAL CLAD W PREC METAL

255,250

54,671

1,192,064

Trade Shows in Switzerland
Name

Date

Link

Description

Professional
Watchmaking
and Jewelry
Environment
(EPHJ)

17-20
June
2014

http://www.ephj.ch/en/

Are you interested in watchmaking and jewelry, microtechnologies or medtech? Do you want to discover the many facets of
these industries and have the opportunity to meet experts and
professionals from this area? Attend the daily roundtables and
talks bringing together exhibitors and visitors in a setting that
favors discussion.

Salon
International
de la Haute
Horlogerie
(SIHH)

19-23
http://www.sihh.org/index.
January php?page=accueil-en
2015

Raising the curtain on the new directions in fine watchmaking, the Salon International de la Haute Horlogerie (SIHH) sets
the stage for 16 prestigious maisons which reveal their latest
timepieces in a profusion of creativity and expertise. The classic, subdued architecture is a backdrop to the individual style of
each exhibitor, and an invitation to enter their world.

Baselworld

19–26
March
2015

In Basel, you are visiting the world’s biggest and most important event for the watch and jewelry industry. Baselworld offers
you a unique overview of everything that the industry has to
offer globally.
It is here that you can see the new collections, creations and
innovations of the year: trends are set at Baselworld.
The world’s most renowned brands showcase their collections
exclusively at Baselworld and do not attend any other shows.
Baselworld offers you the rare opportunity to speak to the CEOs
and owners of the brands in person.
Take part in the sector’s main networking event. All the key
players from the watch and jewelry industries meet up just
once a year: in Basel, each spring!

http://www.baselworld.com/en-US.
aspx

*HTS 711319 (Jewelry and parts thereof; of precious metal excluding silver) made up 99.56% of total exports in YTD 2014; 711311-.29%, 711320-.14%
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Learn Diamond Grading
from the Creators of the 4Cs.
Enroll in a GIA Diamond Grading Lab class.
• Grade diamonds consistently and accurately
• Practice with actual diamonds graded by GIA
• Improve your diamond grading skills in just 5 days
• New location at International Gem Tower

Upcoming Classes in NYC
Oct 6-10, 2014
Oct 13-17, 2014
Oct 27-31, 2014
Nov 3-18, 2014 (Night)

Dec 1-5, 2014
Jan 12-16, 2015
Jan 26-Feb 10, 2015 (Night)
Feb 2-6, 2015

Enroll online at www.gia.edu
A branch of GIA’s
campus in Carlsbad.
Licensed by the New
York State Education
Department.
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New York Education Center
50 W 47th Street
New York, NY 10036
T 800 366 8519
T 212 944 5900
F 212 719 9563
E nyedu@gia.edu
www.gia.edu

Continued from Page 1

Investing in New York’s
Dynamic Manufacturing
Industry
The commitment to our manufacturing industry
has been coupled with the knowledge that, in recent
years, New York State has had to make many difficult fiscal decisions while at the same time protecting our most vulnerable citizens. To help address
these challenges, the State Legislature has been
working to overhaul our economic development
strategy in an effort to strengthen and diversify
our local economies. The careful consideration and
implementation of our recent state budgets have
put us on a sound fiscal path. And we have taken
steps to encourage economic recovery and stimulate job growth in the Empire State as part of the
2014-15 state budget.
Manufacturing is a key employment sector in
our state, with manufactured goods representing
about 80 percent of New York’s exports as of 2012.
It is labor intensive and it sends many economic
ripples throughout the state economy that benefit schools, local governments, communities and
other businesses. Industry in New York City particularly has continued to grow and evolve. Where
there were once industrial plants and factories
churning out high-quality products, there are now
smaller, innovative technology-driven operations.
What hasn’t changed is the steadfast commitment
to our local economy. An October 2013 report by
the New York City Economic Development Corporation noted that 60 percent of the manufacturing
companies in the city have operated here for 20
years or more and nearly three-quarters of these
businesses are family-owned.
Dramatic changes included in this year’s state
budget will increase the state’s competitiveness in
the manufacturing industry by bolstering existing
companies and attracting new business. The state
budget includes the phase-out of an alternative calculation of the corporate franchise tax, a property

tax credit to qualified manufacturing companies
and immediate corporate franchise income tax
relief for many manufacturers.
The state is easing the burden on this dynamic
sector and saving manufacturers in New York nearly $200 million annually. A provision included by
the Legislature in this year’s 2014-15 state budget
eliminates immediately one of the four alternative
methods used by most corporate manufacturers
to determine their corporate franchise tax. With
the new tax rate reduction to 0 percent on the “net
income” method – down from 5.9 percent for qualified manufacturers - beginning with the 2014 tax
year, New York State manufacturers will benefit
from one of the most business friendly tax regimes
in the nation. Additionally, the corporate income
tax rate for all other New York businesses will be
reduced to 6.5 percent, down from the current 7.1
percent, as of tax year 2016.
A second measure will save all manufacturers,
whether corporations or small family-owned
manufacturing businesses, nearly $100 million annually through a new 20 percent tax credit against
real property taxes paid through ownership or
lease. By providing a 20 percent tax credit to offset
local property tax liabilities, we will assist manufacturers in becoming more competitive through
the reduction of their fixed operational costs.
With the 2014-15 state budget, the Legislature
maintains and strengthens its commitment to
provide long-term fiscal sustainability while at
the same time ensuring ever-expanding opportunities for job creation. The Assembly will remain
focused on ensuring that vital services are fully
funded for the most vulnerable New Yorkers while
continuing to support the State’s private job creators via meaningful measures that enhance their
competitiveness.
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10 West 47th St., #200 New York, NY 10036

Sandy Steven
Engravers
All types of engraving
Machine Computer Hand Laser
Has relocated to:
23 West 47th Street
2nd Floor, Room 16
New York, NY 10036
Engravers84@aol.com
212-921-5976

G emo l o g i cal A p p r ai s al
Lab o r at o r y
o f A m eri ca, I n c.

212-382-2888
Independent Appraisers
Since 1979
GAL is an independant jewelry
appraisal and gemological lab
services company, with over 30
years of continued customer
satisfaction. Our staff of expert
Gemologists have helped build
our reputation as one of the
lea
leaders in the industry. Our
appraisals are recognized
worldwide by retailers, private
jewelers, wholesalers, and
insurance companies. We offer
a number of appraisal services
as well as comprehensive
l aboratory services.

Nominate Your Business for the 2015 National
Small Business Week Awards
Are you a Diamond District business owner
with an amazing success story to tell? If so, submit your nomination
today for the 2015 National Small Business Week Awards. Nominations are currently being accepted online at http://awards.sba.gov.
For more than 50 years, SBA has recognized the outstanding achievements of America’s small businesses for their contributions in their
local communities, and to our nation’s economy. Winners will be
announced during National Small Business Week in May 2015.
Are you our next winner? Apply online today: http://awards.sba.
gov. In addition to the portal, nominations can also be sent directly
to SBA District Offices. The New York District Office is located at:
26 Federal Plaza Suite 3100
New York, NY 10278
Phone: 212-264-4354
Fax: 212-264-4963
All nominations must be submitted online, postmarked or hand
delivered to the SBA no later than 3:00 p.m. ET on January 5, 2015.
National Small Business Week award categories germane to Diamond District businesses include:
Small Business Person of the Year Awards
Small Business Exporter of the Year
Women’s Business Center of Excellence Award
For more information, visit http://awards.sba.gov.
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Orig in D e te rmin a tio n
Tre a tme n t D e te c tio n
Sy n th e tic & Tre a te d D ia mo n d s

C o n g rat u l at i o n s !
T ra vis L e jma n, FG A , G G
&
J os hua L e nts , FG A , G G

Plaques, Trophies
Awards & More

Diamond District Businesses

Ad v a n c e d Id e n tific a tio n

For Comple tion of:
T he G e mologic a l A s s oc ia tion
Of
G re a t B rita in’s Highly Cove te d
Fe llow s hip P rogra m
in G e mology

NYC Small Business First
In July, the de Blasio administration announced Small
Business First, a new interagency initiative led by the NYC
Department of Small Business Services and the Mayor’s
Office of Operations. Small Business First will make it
easier for businesses to start, operate and grow in New
York City by:
• Providing better information about government requirements and how to comply
• Simplifying rules and compliance processes to reduce
violations
• Ensuring that enforcement encourages compliance
• Easing the process for correcting violations
• Engaging underserved communities to better deliver
services
If you have an idea, big or small, for how the Administration can help businesses like yours, we want to know!
Please submit your feedback at http://on.nyc.gov/ContactSB1
or contact:
Antonia Pereira
apereira@sbs.nyc.gov
212-618-8854

Getting Started
With Exporting
Training and Educational
Resources to Help You
Take the First Steps

W

ith two-thirds of the world’s purchasing power
in foreign countries, exporting represents a
big opportunity to tap in to new markets, expand
your customer base, and grow your business.
However, getting started with exporting can
sometimes feel like a complex maze of regulations,
policies, and other barriers. To help
small businesses understand how to
overcome these barriers and prepare
to sell internationally, the federal
government has several free training
and educational resources that enable
entrepreneurs to chart the path to exporting success.
The Small Business Administration
provides a wide range of online and
in-person training related to exporting. The Introduction to Exporting
course helps determine if exporting
makes strategic sense for your business
and whether you are ready to take the
next steps. The Export Business Planner is a free,
customizable document that enables you to work
through the critical processes of export planning.
Through its network of trade finance specialists located in 19 U.S. Export Assistance Centers (USEAC)
throughout the country, the SBA provides training
and counseling on trade financing and U.S. government export financing programs to both lenders and
small businesses. USEACs are a valuable resource

for small business exporters, combining the international marketing expertise of Commercial Service
staff with the trade financing expertise of SBA (and
in some cities, the Export-Import Bank) staff in one
location. Find an Export Assistance Center near you.
Free and low-cost training and counseling on exporting is also available through the
Small Business Administration’s District Offices, Small Business Development Centers and Women’s Business
Centers. Find local training and counseling resources in your area.
BusinessUSA has a full set of free tools
to help you explore exporting, including
a step-by-step wizard that determines
how prepared you are and finds customized resources for your specific needs.
Another wizard helps you find resources
on how to finance exporting that will
enable you to expand your business. The
site’s Exporting 101 section is a comprehensive overview of how to sell overseas and includes
market research tools, consulting support and other
information that enables you to learn about exporting. In addition, you can locate free training and other
exporting events in your area.
For more on exporting, including information on
Small Business Administration export loan programs and other financial assistance, go to sba.gov/
exporting.
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USA MICRO SETTING and FINISHING
Hernan Reinoso

FULL SERVICE OF JEWELRY WORK u
u MICRO PAVE AND ALL TYPES OF STONEs SETTING u
u LASER ENGRAVING u
u LASER WELDING u
u Premium loose stone detector TO SATISFY YOUR CLIENTS u
u FULLY INSURED u
u

All of the above are taken care in the same premises.
Quality and punctuality are our standards.
PROUDLY MADE IN THE USA
48 West 48th Street, Suite 806 • NY, NY 10036
Tel: 212-764-7142 • Fax: 212-764-7143 • CeLL: 917-656-6353
usamicrosetting@gmail.com
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T

he Modell Family immigrated to America
in the 1870s from Russia and settled in the
Lower East Side of New York City, and soon
began peddling from a pushcart selling clothing, odds & ends, and jewelry.
In 1893, George Modell opened a store at 79
Cortland Street selling jewelry and watches
and also bought from the public. The business
moved to Nassau Street during the 1930s, when
George’s son Louis, joined and established
the pawnbroking business. Louis successfully expanded and assumed leadership of the
company during World War II. In 1956, Gerald,
Louis’ eldest son, had completed his studies at
Columbia University and was commissioned
into the army as an officer. In 1959, he joined
the Modell Jewelry & Pawnbroking business.
With the addition of Gerald, the company
opened a second location in 1960 on West 47th
Street, situated in the heart of the Diamond
District, where Modell began to extend financing to the diamond and jewelry industry. In
1965, Gerald expanded by starting a diamond
importing company operating in Antwerp, Tel
Aviv, and Bombay. Gerald’s diamond company
sold loose diamonds and jewelry wholesale
coast to coast.
Headquartered in the Modell Building on
West 47th Street, Gerald assumed leadership
of the business upon the passing of Louis in
the early 1970’s. Over the next 30 years, Gerald expanded the business to four locations
throughout New York City and maintained the
diamond company as an importer of diamonds,

and a manufacturer of high quality diamond
platinum jewelry.
In 2000, Gerald’s son Eric joined the company
and became the fourth generation pawnbroker
and diamond dealer in the Modell Family. Over
the next 14 years, Eric rose through the ranks
while expanding the pawn business. Today, Eric
serves as President of the Modell companies, and
has continued to expand the business; proudly
operating nine pawnshops located throughout
New York City: in the heart of the Diamond District, Gramercy Park, Spanish Harlem, Brooklyn
Heights, Brownsville, Sunset Park, Bay Ridge,
Astoria, and Richmond Hill. Annually, Modell
makes tens of thousands of loans to the public
for their short term financing needs.
With its long history in the heart of the Diamond District, Modell has established itself as
the place that industry professionals rely on
when business conditions change and requires
short term financing. Whether it is to generate
money for the purchase of new inventory, to pay
employees or the rent, Modell stands ready to
make short term loans to the trade. Modell’s
experience and knowledge promises to offer
the highest loans on diamonds and jewelry.
In the 121 years that the company has been in
operation, it has always been owned and operated by four generations of the Modell Family.
Eric Modell says “we shall continue to expand
our efforts to provide complete satisfaction
and service to each and every one of our loyal
customers.” The future hopefully holds more of
the same as Eric continues to grow the business.

