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47th St. BID Seminar - Foreign Trade Zones
1. Question: Under Federal Trade Zone (FTZ) guidelines, who can
transport goods within and outside of FTZ zones?
Transfer of merchandise to another zone with a different operator
at the same port will be by a “licensed cartman,” “bonded carrier” or
by the “zone operator” for which the merchandise is destined under
an entry for immediate transit.
A FTZ operator may engage in cartage or lighterage under his
bond ONLY for merchandise destined for his FTZ and may also
transport merchandise to his zone from anywhere within the district
boundaries where the FTZ is located.
A transfer of merchandise between zone sites at the same port
having the same operator may be made under a local control system
approved by the port director.
2. Question: Can the FTZ operator hand carry his merchandise as
opposed to cartage or lighterage?
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According to U.S. Customs and Border Protection (CBP), they
would not advise hand-carrying of merchandise bound for an FTZ. Instead, they would suggest using a bonded carrier to move merchandise.
3. Question: When are Customs duties due under both wholesale
and retail trade examples?
Retail trade is not permitted within the boundaries of an FTZ.
In order to conduct retail trade, the importer would first conduct
Customs entry and then conduct retail trade.
If the company would like to conduct a wholesale transaction, that
is permissible within the boundaries of an FTZ. However, if the goods
are leaving the FTZ space for a general warehouse space within US
Commerce, the company would need to conduct a Customs entry at
the time the goods are leaving the FTZ. If the wholesale purchaser
has an FTZ as well, the goods could be moved through a zone-tozone transfer which does not require Customs entry.
Continued on page 14

Congresswoman Nydia Velázquez Bills Would Boost Small Businesses
Measures Would Create New Capital Access Channel, Enhance Female Entrepreneurship

A

Congresswoman Nydia Velázquez

s the nation observes the
50th annual Small Business Week, Rep. Nydia M.
Velázquez (D-NY), the Ranking Democrat on the House
Small Business Committee,
has introduced two pieces of
legislation aimed at fostering
entrepreneurship and helping
small firms grow and succeed. Cosponsored by other
Democratic Members of the
Committee, the legislation
tackles two areas critical to
small business growth: access
to capital and fairness in the
federal marketplace.
“Small businesses are the

engines of economic growth and our best hope for creating new
jobs during tough economic times,” Velázquez said. “By fostering
an environment conducive to entrepreneurship, we can create good
paying jobs and lead our nation back toward prosperity.”
The credit market for small companies has improved since the
financial crisis of 2007 and the ensuing recession. Large banks
approved 17.3% of small business loans in May 2013, representing
a 7.1% increase from one year ago, in May 2012. However, many
companies continue struggling secure credit, especially those
pursuing smaller loan sizes. Small Business Administration (SBA)
data shows as recently as 5
years ago, small-dollar loans
accounted for 80 percent of
SBA-guaranteed lending. Today, that figure has dropped to
less than 55 percent.
“Startups rely on small loans
to get off the ground and create
Continued on page 14
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Legislative Update

Paid Sick Leave Expanded by
City Council Bill
The existing paid sick leave law in New York City was expanded by a vote of the New York
City Council. The new law mandates that businesses with at least five employees provide
paid time off for sick employees. The existing paid sick leave bill, which was passed last
year and has yet to take effect, required companies with more than 15 employees to provide
five days of paid leave annually for full-time workers. Companies with fewer employees
were required to provide five days of unpaid leave.
This change will now ensure that at least another half a million New Yorkers are covered
under the requirements of the law and receive paid sick leave. The new law has additional
provisions. In addition to reducing the minimum number of employees necessary for paid
sick leave coverage, the Council’s decision increased the statute of limitations to file a complaint from nine months to two years. The law also includes a grace period of six months
before businesses will be fined for noncompliance. The law goes into effect April 1, 2014.
Shortly after assuming office on January 1, 2014, Mayor Bill de Blasio, jointly with Melissa
Mark-Viverito, Speaker of the City Council, announced that the Council would make it
a priority to broaden the paid sick leave law.
The new extension dismantles several restrictions placed by the previous Council. The
measure has experienced widespread public debate and numerous City Council hearings over the last three years. Supporters pointed to the need to provide all workers with
a minimum level of job protection in relation to illness. Those in opposition to the bill
expressed concern for the affect the law would have on small businesses and the still fragile
local economy.
Advocates for paid sick leave emphasized that more than one million working New Yorkers do not receive paid sick days as part of their compensation package. This includes 64
percent of low income workers.
As Public Advocate, Mayor de Blasio, had expressed his qualified support for the bill. He
issued a statement on the Council’s extension, stating that, “The paid sick leave legislation
is the first law I will have the privilege of signing as mayor, and it represents the first of
many steps our city will take toward creating one New York, where everyone rises together.”
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Cartier Emerald
Drop Earrings, C.1954
Presale Estimate: $30,000/50,000
Sold For: $354,000.00

Cartier Platinum and
Diamond Panther Brooch
Presale Estimate: $100,000/200,000
Similar item sold at other New York
Auction Houses $220,000

Sold For: $408,000.00

Verdura Fancy Light
Yellow Diamond Lady’s Ring
Presale Estimate: $100,000/150,000
Sold For: $312,000.00

Results Beyond Expectations
Monthly International auctions reaching global buyers. No waiting and no need
to sell for less through others. The items shown here were from a Palm Beach Estate.
Items were taken in, photographed, cataloged and sold for exceptional prices in
just over 40 days.
Reap the full benefits of your items. Your valuables will be sold promptly and you’ll
be paid before other auction houses begin to think about printing a catalog.
When you Want personal service, to be treated as a priority and a successful outcome
to your sale – call us, We value your business.

(800) 475-8898
Cash Purchase Option available.

GROSSE POINTE OFFICE:
17 Kercheval Avenue, Grosse Pointe Farms, MI 48236
NEw YORK OFFICE:
580 Fifth Avenue, Suite 333, New York, NY 10036
By appointment only
Please call now for a free, confidential appointment.

(800) 475-8898
www.josephdumouchelle.com | info@josephdumouchelle.com
Verdura Ivory Chess Piece Brooch
Presale Estimate: $4,000/6,000
Similar item sold at other New York Auction Houses $48,000
Sold For: $132,000.00
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Supply Chain Assurance for Gold and Tungsten:
the Impact of Dodd-Frank on your Company
By Suzan Flamm, Senior Counsel – Jewelers Vigilance Committee

M

any businesses in our industry are feeling
JVC’s Supply Chain Assurance Kit
the impact of the Dodd-Frank Wall Street
JVC has developed a do-it-yourself Supply Chain
Reform and Consumer Protection Act, passed
Assurance Kit to help suppliers with these new
in 2010. SEC-listed companies that are covered
challenges. The kit is based upon a recognized
by the law are required to disclose information,
standard issued by the Organisation for Economic
in public filings, about the “conflict minerals”
Co-operation and Development, an international
that they use. Non-listed companies that supgroup that seeks to improve the well-being of
ply gold or tungsten products to SEC-listed
people around the globe. As explained fully in
companies (directly or indirectly) will have to
the kit, supply chain due diligence consists of five
provide essential information about the gold
essential parts: the creation of strong management
and tungsten products in order to continue the
systems; a supply chain risk assessment; strategies
business relationship. To provide that informato respond to identified risks; independent third
President Obama Signs the Dodd-Frank Wall
tion, supplier companies must implement a sup- Street Reform and Consumer Protection Act party audits of smelters and refiners; and, reportply chain assurance program so that accurate
ing on supply chain due diligence.
disclosures can be filed by those with filing obligations.
JVC’s kit has the templates and guidance you need to fully implement
The minerals identified by Dodd Frank are tin, tantalum, tungsten a supply chain due diligence system. These include:
and gold, designated as “conflict minerals.” The law particularly focuses • Sample letters requesting information from suppliers about the
on conflict minerals that originate in the Democratic Republic of Congo
gold or tungsten that you buy
and surrounding countries. That region has been plagued by ongoing • Sample logs to track information you receive
hostilities against local populations and governments, funded in large • A sample policy showing your commitment to responsible mineral
part by the trade of these minerals.
supply chains
In order to make required disclosures and meet their legal obliga- • Sample language to include in vendor contracts, indicating your
tions, companies covered by Dodd-Frank will need the cooperation
requirements regarding responsible supply chains
of their direct and indirect mineral suppliers. While there may not be • Templates to use to assess risk, manage risk if any is found, and
many SEC-listed companies in our industry, their gold and tungsten
report on your company’s due diligence
suppliers number in the thousands.
Because assurance systems differ, depending on where a company
is on the mineral supply chain, and whether it is supplying gold or
Supply Chain Assurance
tungsten, JVC’s kit offers customized guidance and templates to meet
The requirements of Dodd Frank regarding conflict minerals begin the obligations created by Dodd Frank. The kit also includes an exthis year for companies who must file reports. To prepare these planation – and examples – to help users determine their position on
filings, some companies in our industry are now asking their direct the supply chain and exactly which kit materials to use.
and indirect suppliers about the origin of the gold and tungsten that
they buy. They are also seeking assurances that the minerals were Conclusion
not used to finance conflict. Without the information and assur- Reducing the risk of contributing to conflict, and other violations of
ances, these companies cannot comply with the law. Thus, a busi- human rights, are important issues in the United States and globally.
ness anywhere in the gold or tungsten supply chain of an SEC-listed Other countries, as well as the European Union, are addressing concerns
company is potentially impacted by Dodd-Frank. Affected businesses about the use of natural resources, such as precious minerals and stones,
include mines, traders, exporters, metal processors, manufacturers, to fund intractable violence. Some of these governments are likely to
wholesalers and retailers.
enact legislation, or recommend voluntary standards, that will require
As part of the information-gathering process, public companies will supply chain assurance systems. Consumers are also concerned about
assess whether suppliers have implemented a supply chain assurance human rights, and increasingly seek information about the origin and
system, based upon a recognized set of actions, identified as a “due supply chains of the products that they buy. Thus, even if you are not
diligence” framework. In this context, due diligence is a process a directly affected by Dodd-Frank, now is a good time to implement an
business implements to assure that the origin of their gold or tungsten assurance system that is tailored to your business. If you are in the supcan be identified and assured as being “conflict free.” Whether or not ply chain of an SEC-listed company, all the more reason to take action
a supplier has a fully implemented supply chain assurance system may now. Position your company to provide needed information about the
be a condition of continuing a commercial relationship.
gold and tungsten that you sell, as well as the assurances required to
Fortunately, tools exist to implement these systems to control supply continue important business relationships.
chains and thus, over time, to provide the information and assurances
JVC is available to help the industry comply with all new legal
required to maintain valued customers. JVC’s Supply Chain Assurance obligations, including supply chain due diligence. Our Supply Chain
Kit, now available to the industry, contains the templates and guidance Assurance Kit is available at www.jvclegal.org. For additional informasuppliers need to accomplish this task.
tion please contact 212-997-2002.
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CALL TODAY 212-997-5626 (LOAN)
50 W. 47 th St Suite 319

PAWN LOANS

Gold/Plat Jewelry, Diamonds and Fine Watches
Collateral Stored in
Vaulted Security
and Insured by
Lloyd’s of London

%

Private Offices on
the 3rd Floor of the
International Gem
Tower

DISCOUNTED RATES

FOR DEALERS IN THE TRADE

Immediate Cash,
Check or Wire and
No Credit Checks

Absolutely No Limit
to the Amount We
Can Lend

www.newyorkloan.com

DCA: 1452653 & 1452658
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GIA Debuts GemKids, Offering Students
an Engaging Experience with Gemology
Interactive site features gemstone facts, glossary and tools for educators

S

tudents, parents and teachers now have easy access to interactive,
online gemology and geology education through GIA’s (Gemological Institute of America) new GemKids website. The site, geared
toward students ages 9-12, features a Gem Explorer, Gem Glossary
and Classroom Guides, and is user-friendly on desktops and mobile
devices. Visit www.gemkids.gia.edu for more details.
“Bringing engaging gem information that is fun for kids is a great
way to extend our 83-year history as the world’s leader in gem and
jewelry education,” said Bev Hori, GIA’s Chief Learning Officer and
Vice President of Education. “Students can learn about the fascinating
world of gems directly on their computers and tablets, and teachers
can use this information to supplement their science curriculums.”
The “Gem Explorer” highlights 15 popular gems – such as diamond, ruby and pearl – with information about each, including fun
facts about color, history and lore; name origin; image galleries and
micrographs of the gem under different microscope magnification
levels; and a localities map. The “Find My Gem” feature lets students
explore different gems based on their birthday, favorite color or by
country of origin. Additional gems will be added on an ongoing basis.
The site’s easy-to-navigate content means children and adults can
explore the world of gems. Common gemological and geological terms
are defined in the “Gem Glossary,” which also offers an audio pronunciation and descriptive image for each entry. Parents and educators
can use the “Classroom Guides” to prepare interactive programs on
gemology, geology and birthstones, or to prepare Boy Scouts and Girl
Scouts for earning a merit badge.
The lessons are adapted from GIA’s Junior Gemologist Program™,
which offers 10-15 year-old students the opportunity to discover the
world of gemology through hands-on, practical training. Taught by
expert gemologists and regularly offered at the Institute’s Carlsbad,
California campus and in other global locations, the program makes

gemkids.com website

the complexities of gemology easily understood by all. It also meets
federal curriculum guidelines, and enriches school district and youth
science programs. GIA has partnered with Boy Scouts of America
and Girl Scouts of America to create a specialized Jr. Gemologist
Program where scouts can earn geology and jewelry merit badges,
belt loops and pins.

About GIA

An independent nonprofit organization, GIA (Gemological Institute
of America), established in 1931, is recognized as the world’s foremost
authority in gemology. GIA invented the famous 4Cs of Color, Cut,
Clarity and Carat Weight in the early 1950s and in 1953, created the
International Diamond Grading System™ which, today, is recognized
by virtually every professional jeweler in the world.
Through research, education, gemological laboratory services, and
instrument development, the Institute is dedicated to ensuring the
public trust in gems and jewelry by upholding the highest standards of
integrity, academics, science, and professionalism. Visit www.gia.edu.

Two Rough Stones of Over 160 Carats Each Discovered by Gem Diamonds
The diamonds were discovered at its
Letšeng mine in Lesotho
Two diamonds of over 160 carats each were discovered by Gem
Diamonds at its Letšeng mine in the African country, Lesotho. The
rough diamond pair are 162.06 and 161.74 carats. The 162.06-carat
stone is a Type II and the 161.74-carat stone is a Type I. The company
plans to offer the stones for sale at its next tender and expects
them to sell at “top prices.”
The Lesotho government owns 30 percent of the Letšeng mine
and Gem Diamond owns the remaining 70 percent. The company
reports that the mine has been delivering “large, high-quality
white diamonds.”
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Mother with child from Lesotho

Bombay Natural History Society Partners
with Rio Tinto to Protect Indian Fauna
This is the first-of-its-kind partnership in the mining industry in India

R

io Tinto, operator of the Bunder Diamond
Mine, in the Indian state of Madhya Pradesh,
has instituted a program to maintain the biodiversity of the state. To accomplish this it has
signed a Memorandum of Agreement with the
Bombay Natural History Society (BNHS) to
protect India’s critically endangered vultures.
For the mining industry in India this is a first-ofits-kind initiative. According to the agreement
it will be followed by a number of initiatives to
support wildlife preservation in India over a
five-year period.
Managing Director of Rio Tinto India, Dr. Nik
Senapati, reported, “The negative effect of the
declining vulture population on the economy,
public health and culture in India cannot be
underestimated.” He also stated that Rio Tinto
looks forward to a long and fruitful collaboration
with BNHS.
Vultures are a critical part of the food chain in
India. They help maintain a balanced ecosystem.
In the past decade the state’s vulture population
has decreased by 99 percent. This is one of the
fastest declines of any bird species ever reported.
This decline is directly linked to animal husbandry practices.
It was stated by Dr. Rahmani Director of the
Bombay Natural History Society that, “this
project is of international significance and sets a
new benchmark in saving critically endangered
species”.
To protect wild vultures, Birdlife International,
the Bombay Natural History Society and Rio
Tinto have worked to establish a 100 kilometer
vulture “safety zone”. The future goal is to help
repopulate the vultures in the wild from captive
breeding centers in India. These birds could be
re-introduced into the wild with the intention of
them becoming self- supporting wild populations.

The endangered Indian Vulture
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World Gold Council Gold Demand
Trends Report
Consumer Demand for Gold Up 53% in Q2 2013
Led by Strong Growth in China and India

T

he latest World Gold Council Gold Demand Trends report, which
covers the period April-June 2013, highlights how recent falls in
the gold price have generated significant increases in demand, most
notably from consumers in China and India - by far the biggest markets
for gold - compared with the same time last year.
Globally, jewelry demand was up 37% in Q2 2013 to 576 tons (t) from
421t in the same quarter last year, reaching its highest level since Q3
2008. In China, demand was up 54% compared to a year ago; while in
India demand increased by 51%. There were also significant increases
in demand for gold jewelry in other parts of the world: the Middle East
region was up by 33%, and in Turkey demand grew by 38%.
Bar and coin investment grew by 78% globally compared to the
same quarter last year, topping 500t in a quarter for the first time. In
China, demand for gold bars and coins surged 157% compared with
the same quarter last year, while in India it jumped 116% to a record
122t. Taking jewelry demand and bar and coin investment together,
global consumer demand totaled 1,083t in the quarter, 53% higher
than a year ago.
For the tenth consecutive quarter, central banks were net buyers of
gold, purchasing 71t, which reinforces the trend that began in Q1 2011.
Demand in the technology sector was stable once again, totaling
104t, a rise of 1% on last year.
Meanwhile gold held in gold-backed exchange traded funds (ETF),
which in 2012 accounted for just 6% of the world’s gold demand, fell by
just over 400t, driven by hedge funds and other speculative investors
continuing to exit their positions. This was predominantly in the US.
Overall, demand for gold in Q2 2013 was 856t, down 12% on a
year ago.
On the supply side, recycling fell 21% in the quarter while mine
production was 4% higher than a year ago, at 732t. In total, supply
was 6% lower than a year ago.
Marcus Grubb, Managing Director, Investment at the World Gold
Council commented: “The second quarter continued the trend that
we saw in the first, of a rebalancing in the market, as gold coming
onto the market from ETF sales met with a wave of demand for bars
and coins, as well as jewelry. This surge in bar and coin investment
was a common theme in key markets around the world, and has been
particularly prominent in the world’s biggest gold markets, India and
China. This shift from West to East has been further reinforced by
recent data from the London Bullion Market Association (LBMA)
showing that in June the volume of gold transferred between accounts
held by bullion clearers hit a second consecutive 12-year high, buoyed
by strong Asian physical demand. This quarter again demonstrates the
unique diversity of global gold demand, as the self-balancing nature
of the market apparent in the previous quarter was even more clearly
in evidence. Across the decades, different sectors in the gold market
have risen in prominence at different points in the global economic
cycle and the current shifts are just part of the normal ebb and flow
of what is an extremely liquid market.”

The average gold price for the quarter was US$1,415/oz, down 12%
on the same period last year. In value terms, gold demand in Q2 2013
was US$39bn, down 23% compared to Q2 2012.
The key findings of the report are as follows:
• Consumer demand in China continued to show strong growth,
totaling 276t in the second quarter, a rise of 87% compared to the
same quarter last year, as investors used the lower gold price to
buy in advance of expected future price rises. Jewelry demand in
the quarter was 153t, up 54% on the same quarter last year, while
bar and coin investment was 123t, up 157% on Q2 2012.
• Consumers in India also showed continued strong appetite for gold,
with recent government measures to curb demand having had little
impact on the quarter’s figures. Consumer demand was 310t, up
71% on last year. Bar and coin investment rose 116%, while jewelry
demand rose by 51%.
• Bar and coin investment globally totaled 508t, a record figure, and
a rise of 78% on the same quarter last year.
• Central banks remained committed to gold. Although demand of 71t
in Q2 2013 was below the record quarterly figure of 165t purchased
the previous year, central banks have now been purchasers of gold
for ten consecutive quarters.
• There was a net outflow of 402t from ETFs in the quarter. This was
more than counterbalanced by inflows into other forms of investment, such as the record 508t in bars and coins.
Gold demand and supply statistics for Q2 2013
• Second quarter gold demand of 856t (US$39bn) was down 12%
compared with Q2 2012.
• Demand for jewelry was 576t (US$26.2bn) in the quarter, up 37% on
last year. This was the highest figure since Q3 2008, and the highest
second quarter figure since Q2 2007.
• The net outflow from ETFs was 402t (-US$18.3bn). However that
was more than compensated by bar and coin investment, which saw
inflows of 508t (US$23.1bn). Total investment demand, including
OTC investment, totaled 257t (US$11.7bn).
• Net central bank purchases totaled 71t (US$3.2bn), 57% down on
what was a record-breaking quarter a year ago. Central banks have
now been net purchasers of gold for ten consecutive quarters.
• Demand in the technology sector was stable once again, totaling
104t, a rise of 1% on last year.
• Mine production in the quarter was 4% higher than a year ago, at
732t. Recycling fell 21%, leading to a total supply that was 6% lower
than a year ago.
The Q2 2013 Gold Demand Trends report can be viewed at www.
gold.org/media and on our iPad research app, which can be downloaded from www.itunes.com, and a video can be seen here.
You can follow the World Gold Council on Twitter at @goldcouncil.
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Will the Situation in the Ukraine Affect Diamond Prices?

T

he Russian diamond producing and trading company
Alarosa is responsible for approximately one-third of
the world’s total diamond production. This measure is by
both value and volume. They produce both higher quality
stones and the goods under one carat weight. If economic
sanctions are introduced against Russia this would definitely affect the worldwide supply of rough which in turn
would create an increase in their price. America is the
world’s largest market for diamonds, but with the nascent
economic recovery retailers would be under pressure not
to institute a dramatic price increase. The most pricing
pressure would fall upon the manufacturers.
President Obama has spoken out for economic sanctions
against Russia. Significant leaders of the European Union,
such as Angela Merkel of Germany and Great Britain’s David Cameron are hesitant to make such a bold statement
because their countries’ economies depend to a much
greater degree than America on Russian energy supplies
and financial investments.
Economic sanctions applied by the United States alone

would have minimal impact on diamond prices. Russian
rough can go through other countries diamond centers. In
addition, the cumbersome nature of making amendments
to the Kimberley Process would make a boycott of Russian
stones or exclusion of Russian goods from certification
highly unlikely.

Russian troops at the Ukranian border

USA MICRO SETTING and FINISHING

Hernan Reinoso
u FULL SERVICE CONTRACTOR u

FINISHING FROM RAW CASTING TO POLISHING

u MICRO-PAVE/ ALL TYPES OF STONE SETTING
u LASER ENGRAVING – STANDARD TO MAXIMUM DEPTH
u LASER WELDING - ALL TYPES OF METAL u

ALL TYPES OF RHODIUM

Fully insured premises (Jeweler’s Block Policy) u We feature the newest, most advanced Laser
technology. u Our 50 Watt Laser Engraver, and 175 Joules Laser Welder allow us to work with
any metal, including SILVER. u Our lasers allow us to perform precision work and will not
damage any stones. u We offer full service – from a raw casting level to a finished product
in our factory located on 48th Street.
Our work and quality control procedures exceed the highest industry standards.
We guarantee timely quality work with the utmost care to details.

4 8 W e s t 4 8 t h S t r e e t, S u i t e 8 0 6 • N Y, N Y 1 0 0 3 6
T e l : 2 1 2 -76 4 -7 1 4 2 • Fa x : 2 1 2 -76 4 -7 1 4 3 • C e LL : 9 1 7- 6 5 6 - 6 3 5 3
usamicrosetting@gmail.com
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10 West 47th St., #200 New York, NY 10036

G emo l o g i cal A p p r ai s al
Lab o r at o r y
o f A m eri ca, I n c.

212-382-2888
Independent Appraisers
Since 1979
GAL is an independant jewelry
appraisal and gemological lab
services company, with over 30
years of continued customer
satisfaction. Our staff of expert
Gemologists have helped build
our reputation as one of the
lea
leaders in the industry. Our
appraisals are recognized
worldwide by retailers, private
jewelers, wholesalers, and
insurance companies. We offer
a number of appraisal services
as well as comprehensive
l aboratory services.

Ad v a n c e d Id e n tific a tio n
Orig in D e te rmin a tio n
Tre a tme n t D e te c tio n
Sy n th e tic & Tre a te d D ia mo n d s

C o n g rat u l at i o n s !
T ra vis L e jma n, FG A , G G
&
J os hua L e nts , FG A , G G
For Comple tion of:
T he G e mologic a l A s s oc ia tion
Of
G re a t B rita in’s Highly Cove te d
Fe llow s hip P rogra m
in G e mology

home to the New york jewelry center
15 floors teeming with fine jewelers, precious stone dealers
and jewelry designers

for rental information contact: KEN KAHN 212-354-0200
kkahn@kenartrealties.com
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4. Question: When do you need a Convention of International
Trade in Endangered Species (CITES) permit? Would it be required
for entry into a zone?
Before a product that is listed on the CITES appendices can
be entered into an FTZ, a permit must be acquired and submission of proper documentation must be presented to U.S. Fish
and Wildlife Service (FWS). To ensure proper guidelines are
followed please review the guidelines at; http://www.fws.gov/
le/commercial-wildlife-shipment.html.
If goods which required a CITES permit are admitted into
the FTZ (after FWS CITES clearance), the importer should keep
the record of CITES clearance on-hand to provide to Customs
at the time Customs entry is made.

will provide assistance in determining the necessary boundaries
required for the separation between FTZ and non FTZ inventory.
7. Question: Is there a time limit on storage?
No, there is no time limit under which goods can remain
within an FTZ.
8. Question: What type of physical separation is needed between
the FTZ area and other areas of the office/warehouse?
Using the blueprint/floor plan of the building, the applicant
should define the area to be activated, (which must be submitted
for approval with the FTZ application), the CBP Port Director
will provide separation requirements.

5. Question: Can a Carnet allow for the temporary removal
and transport of goods to a location outside of the FTZ?

9. Question: What permits are needed from building owners?

No. You cannot admit goods into a FTZ that are entered into
the U.S. under a Carnet. Additionally, you may not temporarily
remove goods which are admitted into an FTZ using a Carnet.
However, goods may be removed from an FTZ using a Temporary
Importation Bond (TIB). Goods may be removed for the purpose
of demonstration models for a trade show, traveling displays etc.

At the time of the application for designation of the space,
the applicant should provide the name of the property owner
and a property owner concurrence letter or an operator “right
to use” letter. A “right to use” letter would affirm that there is
nothing within the operator’s lease which prohibits the use of
their space as a Foreign Trade Zone.

6. Question: Can you mix FTZ and non FTZ goods?

If you have any additional questions regarding these points,
or others, please feel free to contact Katy McShane at 212-3123982 or kmcshane@nycedc.com.

The CBP Port Director at the time of application submission
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Congresswoman Nydia Velázquez

the jobs our economy so badly needs,” Velázquez noted. “For
our economy to truly recover, the small-loan market needs to
be restored.”
To create additional options for firms seeking credit, Velázquez
has introduced he Strengthening Entrepreneurs’ Economic Development (SEED) Act. By establishing a direct lending program
at the Small Business Administration (SBA), the legislation would
open additional channels of capital to small firms, enabling them
to expand and hire.
“Even in good times, finding affordable capital is a challenge
for small companies and today it is clear that many financial
institutions are not lending to small businesses at the same pace
as before the financial crisis,” Velázquez noted. “By filling in
gaps in the small business credit markets, the SBA can help small
companies to enter new markets, develop new products, reinvest
in their operations and, ultimately, bring on new employees.”
In addition to creating new lending opportunities, Velázquez’s
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second bill would help open the federal marketplace to female
entrepreneurs, by creating greater fairness in the procurement
process. The Women’s Procurement Program Equalization Act
would allow agencies to target certain federal contracts to womenowned firms, as is already done for other disadvantaged businesses.
Velázquez is the author of the Women’s Procurement Program, a
recently implemented initiative that has helped federal agencies
boost women’s participation the federal marketplace.
“With participation in contracting among women-owned
enterprises below 4 percent, it is clear that female entrepreneurs
are not receiving their fair share of federal projects,” Velázquez
noted. “By expanding the role of women-owned businesses in
the federal market, we can create greater economic opportunity
for female entrepreneurs and broaden the pool of companies that
do work for the federal government.”
Both measures have been referred to the House Committee on
Small Business for consideration.

